A CADDi

Success
Story

MITSUBISHI
MATERIALS USA.

Unlocking the Potential of High-Value
Custom Engineering

Mitsubishi Materials USA sought
cutting-edge tools to boost efficiency
in their custom engineering business.
By implementing CADD:i, Mitsubishi
centralized engineering and sales
data, making drawings, revisions, and
quality reports instantly searchable.
Now, engineers reuse past designs to
start projects faster, while sales team
members quickly find cost and quote
info, speeding accurate quoting and
reducing back-and-forth dramatically
company-wide.
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Mitsubishi Materials already
incorporated modern data
management practices, but
needed to take it to the next
level in order to make
custom-engineered
products more efficient.
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With CADDi, new custom
projects get off the ground
faster, with quick and accurate
lookup of relevant previous
drawings to work from.
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